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1967 Highlights 


• Sales of $184,925,391 and earnings of $2.10 per share are all time records. 

• Goldblatt’s shares admitted to trading on American Stock Exchange. 

• Goldblatt’s acquires H. P. Wasson & Co., Indianapolis-based chain of eight department stores. 

• Goldblatt’s first Home Center opens in Chicago, sales volume exceeds expectations. 

• Ground broken on new 161,000-square-foot Home Center, the second in its program. Negotiations for the third and 
fourth Home Centers for Chicago and outlying areas in progress. 


Record of Financial Growth 



1967 

1966 

1965 

1964 

1963 

Net Sales 

$ 184 , 925,391 

$ 170 , 066,521 

$162,220,909 

$153,002,031 

$135,212,059 

Net Earnings 

3 , 176,488 

2 , 951,012 

2,404,186 

1,520,389 

(127,774) 

Net Earnings Per Share 

2.10 

1.98 

1.63 

1.03 

(.08) 

Net Working Capital 

27 , 825,055 

28 , 027,693 

30,114,657 

27,710,287 

22,435,462 

Long-Term Debt 

12 , 393,786 

8 , 350,000 

12,050,000 

9,250,000 

6,200,000 

Shareholders’ Investment 

36 , 915,007 

34 , 601,364 

31,971,116 

30,010,502 

28,822,791 

Book Value Per Share 

24.34 

22.91 

21.62 

20.30 

19.41 

Total Assets 

93 , 786,299 

74 , 174,141 

70,688,767 

64,559,527 

50,792,874 


NOTE: Net earnings per share are based upon the average number of shares outstanding during the year. Book value per share is based upon 
number of shares outstanding at the end of the year. All years have been adjusted for the stock split effective December 28, 1966. 


THE COVER symbolizes Goldblatt's entry into the Indianapolis mar¬ 
ket in 1967. Shown are two major Indianapolis landmarks: the main 
Wasson's store and the Soldiers and Sailors War Memorial, both 
located at famed Monument Circle. 



















From the President 


Dear Shareholder: 

I am pleased to report that your Company for the year 
1967 attained the highest level of sales and net earnings 
in its 53-year history. This record of continuing growth 
was significant because it was achieved in the face of un¬ 
usual upward cost pressures encountered during 1967. 

Net sales for the fiscal year ended January 27,1968 were 
$184,925,391, as compared with $170,066,521 for the fis¬ 
cal year ended January 28, 1967, an increase of 8.7 
per cent. Net earnings for the year 1967 increased to 
$3,176,488 from $2,951,012 in 1966—an increase of 7.6 
per cent. Net earnings per share rose to $2.10 in 1967 
from $1.98. 

Cash dividends of 60 cents per share were paid in 1967. 
This compares to cash dividends of 37.5 cents per 
share paid the previous year. 

A strong fourth quarter, together with the contributions 
of the Home Center and the Wasson operation since its 
acquisition on October 26,1967, enabled us to close the 
year with these new record highs. The current fiscal 
year is starting out well, with net sales in the first four- 
week period showing an increase of 28.8 per cent over 
the comparable 1967 period. Wasson’s operations ac¬ 
counted for slightly less than half of this increase. 

From October through December, 1967, the Company 
acquired over 95 per cent of the Capital Stock of the 
Indianapolis-based H. P. Wasson & Co. department store 
chain of eight stores. There are four stores in Indian¬ 
apolis and three stores in Anderson, Bloomington and 
Kokomo, Indiana, and the Meis Bros. Department Store 
in Danville, Illinois. 

The 85-year old firm is the fashion leader in the com¬ 
munities it serves. Annual sales volume is approximately 
$21,000,000. Wasson’s will continue to operate as it 
has in the past, augmented by the marketing skills and 
guidance of your Company. 

With the Wasson acquisition Goldblatt’s now operates 39 
stores throughout the Midwest. 

In April of 1967, the Company opened its first Home Cen¬ 
ter to serve Chicago and its southern communities. Cus¬ 
tomers’ acceptance of this store has been especially 
gratifying, with sales volume exceeding the planned 
budget. 

In continuation of our Home Center program, the Com¬ 
pany, in November, 1967, purchased 30 acres of land in 
the Yorktown-Oakbrook area of DuPage County, Illinois, 
for development as a shopping center for the home, 
which will serve Chicago and its western communities. 
The core of this center will be a 161,000-square-foot 
Goldblatt’s Butterfield Home Center, which will be more 
than one and one-half times as large as our first Home 
Center. The remainder of the land will be developed to 
include other retail organizations to further enhance the 
Home Center concept. Completion is scheduled for late 
1968. Also planned for construction in 1968, as part of 
our program, is a Home Center in a northwest suburb, to 
serve Chicago and its northern communities. Negotia¬ 
tions are pending for the construction of a Home Center 
in Rockford, Illinois, the first of many outlying Home 
Centers which will be developed in our program. 



During 1967, the Company continued to expand and im¬ 
prove its physical facilities. The program was highlighted 
by the completion of an extensive remodeling of our de¬ 
partment store in the Scottsdale Shopping Center at 79th 
Street and Cicero Avenue in Chicago. Also during 1967, 
the Company opened a furniture outlet store at 63rd and 
Halsted Streets in Chicago. This store will provide an effi¬ 
cient and economical channel for the sale of sample and 
clearance furniture drawn from our stores and ware¬ 
houses. 

On September 28,1967, the Common Shares of the Com¬ 
pany were admitted to trading on the American Stock 
Exchange. Shares of the Company have been listed on 
the Midwest Stock Exchange since 1928, and will con¬ 
tinue to be listed there. 

In January, 1968, John Vlad, District Store Manager, was 
elected Vice President and Director of Stores. 

The Company will continue its search for additional ac¬ 
quisitions which will complement our internal growth 
program, and we look forward to the future with confi¬ 
dence buttressed by the support of our employees, the 
loyalty of our customers and suppliers, and the continu¬ 
ing interest of our shareholders. 

Respectfully submitted, 



Louis Goldblatt 

President and Chief Executive Officer April 15,1968 










The recently remodeled Scottsdale store represents the new Goldblatt’s look. 
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1967 Operations 
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Merchandising and Promotion 

Emphasis upon improving store appearance has re¬ 
sulted in brighter, more appealing merchandising areas. 
New functional fixturing and special lighting installa¬ 
tions more effectively present all lines of goods. 

We are increasingly alert to the growing consumer 
demands for new and unique merchandise and have 
anticipated the mushrooming trend toward fashion. With 
more time available to people for leisure activities we 
are highlighting significant “relaxed living” classifica¬ 
tions such as sporting goods, photographic equipment, 
tape recorders, and soft luggage. 

In 1967, we substantially increased advertising in news¬ 
papers, radio and television, and we expanded direct 
presentations to community groups. We initiated a new 
and highly successful Home Center program involving 
women’s organizations. These groups were invited to 
attend our special decorator-directed classes dealing 
with home furnishing trends, with a tour of the store 
following the sessions. Our schedules for this promo¬ 
tion are presently running well into this year. 



Women's apparel departments are brightly designed and stocked 
with smart fashions to appeal to the most fashion conscious ladies as 
well as the teenage set. 


Employee Relations—A Team Effort 

Your Company has consistently recognized a necessity 
for developing skilled personnel to assume positions of 
increasing responsibilities. A vigorous policy of promo¬ 
tion from within, supplemented by a tested employee- 
benefit program initiated over 25 years ago, has built a 
solid team with which we satisfy this need. 

Your Company possesses a depth in management which 
has been carefully nurtured through the years. Our ex¬ 
ecutive training programs provide us with a continuing 
vital source of young, talented and aggressive middle 
management. 

The work force now consists of about 10,000 people in 
all phases of operations. Every employee functions as 
part of a team—each playing a key role in providing 
service to our customers. 

The Company’s contribution to the Profit Sharing Pen¬ 
sion Plan during the past four years was $1,861,410. Of 
all employees eligible to participate, 84 per cent are 
members of the Plan. This is especially significant since 
the Plan is an employee contributory type. The Plan, by 
reason of its ownership of 13 per cent of the Company 
stock, is the largest individual shareholder of record. 



Attractive displays; modern, functional fixturing; colorful wall decor; 
and special lighting techniques highlight all lines of merchandise. 
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H. P. Wasson & Co. 

Indiana’s Fashion Leader Since 1883 
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H. P. Wasson & Co. was founded in Indianapolis in the 
year 1883 and grew to a chain comprised of seven stores 
throughout Indiana and a store in Illinois. 

Through the years H. P. Wasson & Co. has emerged as 
the finest fashion establishment in Indiana and has in¬ 
spired customer acceptance for its leadership, quality 
and service. This fine reputation will be maintained and 
further strengthened. 

Wasson’s first store was located at the Monument Circle 
in Indianapolis. Its present building was erected in 1937 
at the same site and was the first completely air-condi¬ 
tioned store in the city. 

Wasson’s recognized early that in order to capitalize on 
the market potential inherent from population trends and 
the rise in discretionary income, department stores must 
expand into the rapidly growing outlying metropolitan 
and suburban areas. For these reasons Wasson’s man¬ 
agement proceeded with plans to develop new stores in 
these areas. In March, 1957, Wasson’s opened its first 
branch store in the Eastgate Shopping Center on the 
east side of Indianapolis. The Wasson store is the dom¬ 
inant unit in the center. In October, 1959, Wasson’s 
opened its second major suburban unit at the Meadows 
Shopping Center on the northeast side of Indianapolis. 
The third store was opened in November, 1961 in the 
Eagledale Plaza Shopping Center in the northwest part 
of Indianapolis. In 1964, Wasson’s expanded to three 
other Indiana cities with stores in regional shopping cen¬ 
ters in Anderson, Bloomington, and Kokomo. Also in 
1964, Wasson’s acquired its eighth unit, the Meis Bros. 
Department Store in Danville, Illinois. 

No significant change in Wasson’s operating policies 
and procedures are planned. The past performance of 
Wasson’s has been favorable, and Goldblatt’s intends to 
maintain the fundamentals that produced these achieve¬ 
ments. Our policy will be to maintain and enhance Was¬ 
son’s fashion image, and to add further strength by the 
introduction of Goldblatt’s financial resources and mar¬ 
keting skills. 



Smartly appointed selling areas provide the sales atmosphere which 
helps Wasson’s maintain its long-time reputation as the fashion 
stores of Indiana. 



The bright, attractively decorated atmosphere of this main floor area 
is typical of each unit in the entire Wasson chain. 
















The “World’s Largest Ranch House” is located alongside our department store in the popular Scottsdale Shopping Center. 



Talented interior decorators guide Home Center customers in the selection of colors and fabrics. A tasteful display in the Home Center. 6 































Goldblatt’s Home Centers — 
an Innovation in Retailing 
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In recent years the home furnishings industry has 
changed drastically. There are new appetites, new de¬ 
signs and new products. The increase in housing de¬ 
mand has given rise to a new demand for home goods— 
goods with greater variety in style and function. This has 
brought about a need for new thinking in retailing of mer¬ 
chandise for the home. 

With the opening of our first Home Center at 81st and 
Cicero Avenue in Chicago on April 30,1967, we have set 
a new standard for the retailing of home furnishings to 
anticipate, stimulate and meet the growing consumer 
demands. 

This Home Center contains 100,000 square feet of 
ground level floor space devoted exclusively to the dis¬ 
play and sale of home furnishings, the largest presenta¬ 
tion on one floor anywhere. 

The building resembles a large western type ranch 
house. The exterior construction is of redwood and 
stone. The interior resembles a gracious home with 
adobe block and paneled walls and wood ceilings sup¬ 
ported by timber beams. The floor surfaces are either 
carpeting, tile, stone, brick or wood parquet, as is appro¬ 
priate to the area of the home being featured. 

Completely coordinated displays of furniture and acces¬ 
sories, through the use of room settings, vignettes and 
groupings, enable the customer to envision the items as 
they would appear in her home. 

The Home Center has a staff of interior decorators who 
render service to customers without charge. 

Customers have proven to us the soundness and accept¬ 
ability of our Home Center concept. The results have 
exceeded budgeted expectations. The Company’s 
second Home Center will be even larger. It will contain 
161,000 square feet and is scheduled for completion in 
late 1968. Located in the Yorktown-Oakbrook area, at 
Butterfield Road and Highland Avenue in Downers 
Grove, Illinois, the Center will serve the fast-growing 
western metropolitan area of Chicago extending to the 
cities of Aurora and Elgin. 

Negotiations are in progress for a third Home Center, 
to serve the equally rapid growing northern metropolitan 
area of Chicago extending to the Wisconsin border. 

Our expansion of Home Centers from this point will first 
be within areas in which we presently operate and ulti¬ 
mately into other large retailing centers of the country. 

We invite shareholders to visit GOLDBLATT’S Home 
Center. . . there’s nothing like it anywhere. 



Special equipment at the recently-constructed, mammoth home fur¬ 
nishings distribution center simplifies handling of all types of mer¬ 
chandise and permits prompt deliveries from our huge inventory. 



The subtle blending of popular styling, color, and decorator touches 
in this bedroom setting reflect the detailed attention to merchandise 
presentation in the Home Center. 
























Goldblatt Bros., Inc. and Subsidiaries 

Consolidated Balance Sheets — January 27, 1968, and January 28, 1967 


Assets 


Fiscal Year 




1967 

1966 

CURRENT ASSETS: 




Cash. 


$ 3,195,170 

$ 1,833,993 

Receivables, less reserves of $2,084,939 in 1967 and $1,892,848 
doubtful accounts and carrying charges (Note 8) . 

in 1966 for 

32,884,421 

26,991,061 

Merchandise inventories (Note 2) . 


34,064,778 

28,501,865 

Prepaid expenses . 


822,994 

781,913 

Total current assets . 


$70,967,363 

$58,108,832 

CASH SURRENDER VALUE of life insurance (face amount $820,849) (Note 1) 
and other investments. 

$ 628,164 

$ 422,337 

LAND, BUILDINGS AND FIXTURES, at cost: 




Land . 


$ 6,291,207 

$ 3,663,510 

Buildings . 


13,627,661 

9,365,448 

Furniture, fixtures and leasehold improvements. 


21,358,457 

15,781,221 



$41,277,325 

$28,810,179 

Less—Accumulated allowances for depreciation and amortization (including 
excess of tangible assets over purchase price of company acquired — 
Note 4) . 

19,086,554 

13,167,208 



$22,190,771 

$15,642,971 

GOODWILL . 


$ 1 

$ 1 



$93,786,299 

$74,174,141 


The accompanying notes to financial statements are an integral part of these statements. 




































I 

Y 


Liabilities and Shareholders’ Investment 


Fiscal Year 



1967 

1966 

CURRENT LIABILITIES: 



Notes payable to banks (Note 8) . 

$ 8,400,000 

$ 2,500,000 

Accounts payable . 

11,204,553 

10,326,068 

Accrued liabilities (including state and local taxes) . 

11,236,061 

9,103,257 

Federal income taxes— 

Current . 

521,766 

421,814 

Deferred (applicable to installment and revolving accounts receivable) .... 

4,278,000 

4,030,000 

Long-term debt—due within one year. 

7,501,928 

3,700,000 

Total current liabilities . 

$43,142,308 

$30,081,139 

DEFERRED FEDERAL INCOME TAXES (arising from accelerated depreciation) 
AND INVESTMENT TAX CREDIT. 

$ 1,335,198 

$ 1,141,638 

LONG-TERM DEBT (Note 3) . 

$12,393,786 

$ 8,350,000 

SHAREHOLDERS’ INVESTMENT: 



Common stock, par value $4.00 per share. Authorized 3,000,000 shares; 

1.522.572 shares issued, less 6,000 shares held in treasury at no cost; 1967; 

1.516.572 shares outstanding; 1966, 1,510,572 (Note 5) . 

$ 6,090,288 

$ 6,066,288 

Paid-in capital . 

1,489,237 

1,468,237 

Retained earnings (Note 3) . 

29,335,482 

27,066,839 


$36,915,007 

$34,601,364 

$93,786,299 

$74,174,141 
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Goldblatt Bros., Inc. and Subsidiaries 


Consolidated Statements of Income 

For the Fiscal Years Ended January 27, 1968 and January 28, 1967 1967 

NET SALES (excluding leased department sales) . $184,925,391 

LESS: 

Cost of goods sold and expenses exclusive of items listed below (Note 7)- $130,844,605 

Salaries, wages and employee benefits. 39,304,293 

Contribution to Employees’ Savings and Profit Sharing Pension Plan. 491,150 

Depreciation and amortization. 1,330,809 

Rental expense (Note 6) .. 2,955,384 

Taxes, other than Federal income taxes .. 3,463,334 

Interest and debt expense. 1,076,328 

$179,465,903 

NET INCOME BEFORE FEDERAL INCOME TAXES. $ 5,459,488 

FEDERAL INCOME TAXES . 2,283,000 

NET INCOME . $ 3,176,488 

Net Income Per Share of Common Stock (based upon the average 

number of shares outstanding). $ 2.10 


Consolidated Statements of Retained Earnings 

For the Fiscal Years Ended January 27, 1968 and January 28, 1967 


BALANCE BEGINNING OF YEAR . $ 27,066,839 

ADD—Net Income. 3,176,488 

LESS—Cash dividends. (907,845) 

BALANCE END OF YEAR (Note 3) . $ 29,335,482 


Consolidated Statements of Paid-In Capital 

For the Fiscal Years Ended January 27, 1968 and January 28, 1967 

BALANCE BEGINNING OF YEAR . $ 1,468,237 

Excess of proceeds over par value of common shares sold under stock option 
plan (Note 5). 21,000 

BALANCE END OF YEAR. $ 1,489,237 


1966 

$170,066,521 


$121,482,303 
34,823,940 
574,583 
1,352,252 
2,671,037 
3,042,585 
713,809 

$164,660,509 
$ 5,406,012 
2,455,000 
$ 2,951,012 

$ 1.98 


$ 24,676,591 
2,951,012 
(560,764) 
$ 27,066,839 


$ 1,356,237 

112,000 
$ 1,468,237 


The accompanying notes to financial statements are an integral part of these statements. 
























































Goldblatt Bros., Inc. and Subsidiaries 


Consolidated Statements of Funds 

For the Fiscal Years Ended January 27, 1968 and January 28, 1967 

SOURCE OF FUNDS: 

Funds provided by operations— 

Net income for the year. 

Depreciation and amortization . 

Deferred Federal income taxes arising from accelerated depreciation 

Deferred investment credit on property additions, net of amortization. 

Funds provided by operations. 

Sale of common stock under stock option plan (Note 5). 

Additions to long-term debt. 

Net working capital received from the H. P. Wasson & Co. acquisition. 

Miscellaneous, net . 

DISPOSITION OF FUNDS: 

Current maturities of long-term debt .. 

Cash dividends to shareholders. 

Additions to land, buildings and fixtures, net. 

Purchase of H. P. Wasson & Co. stock (Note 4). 

Less—Portion of purchase price financed with long-term notes. 

DECREASE IN WORKING CAPITAL . 


1967 

1966 

$3,176,488 

$2,951,012 

1,330,809 

1,352,252 

113,000 

58,000 

80,560 

4,504 

$4,700,857 

$4,365,768 

45,000 

240,000 

2,050,000 

— 

987,532 

— 

(7,464) 

86,093 

$7,775,925 

$4,691,861 

$ 235,691 

$3,700,000 

907,845 

560,764 

5,212,566 

2,941,195 

3,687,411 

— 

(2,064,950) 

— 

$7,978,563 

$7,201,959 

$ 202,638 

$2,510,098 


The accompanying notes to financial statements are an integral part of these statements. 


Auditors' Report 

To the Shareholders and Board of Directors of Goldblatt Bros., Inc.: 

We have examined the consolidated balance sheet of GOLDBLATT BROS., INC. (an Illinois corporation) AND SUB¬ 
SIDIARIES as of January 27, 1968 and the related consolidated statements of income, retained earnings, paid-in 
capital and funds for the year then ended. Our examination was made in accordance with generally accepted auditing 
standards, and accordingly included such tests of the accounting records and such other auditing procedures as 
we considered necessary in the circumstances. We have previously examined and reported on the financial state¬ 
ments for the preceding year. 

In our opinion, the financial statements referred to above present fairly the financial position of Goldblatt Bros., Inc. 
and Subsidiaries as of January 27, 1968, and the results of their operations and source and disposition of funds for 
the year then ended, in conformity with generally accepted accounting principles applied on a basis consistent with 
that of the preceding year. 

Chicago, Illinois Arthur Andersen & Co. 

March 23, 1968 
















































Goldblatt Bros., Inc. and Subsidiaries 


Notes to Financial Statements 

(1) The company has agreed with an officer that upon his 
demise, it will, upon request, lend to the estate of such 
officer an amount not to exceed the face value ($520,849) 
of the life insurance policies owned by the company on 
the life of such officer. This loan, if made, would be evi¬ 
denced by a ten-year noninterest-bearing note secured by 
common shares of the company or other marketable 
securities. 

(2) Approximately 62% of the merchandise inventories at 
January 27, 1968, and 70% at January 28, 1967 are 
priced by the retail method applied on a LIFO (last-in, 
first-out) basis. These inventories have been reduced from 
the lower of cost or market on a FIFO (first-in, first-out) 
basis by approximately $1,624,000 at January 27, 1968 
and $1,240,000 at January 28, 1967. The remaining mer¬ 
chandise inventories are stated at the lower of cost or 
market on a first-in, first-out basis. 

(3) Long-term debt consists of the following: 

Jan. 27, 1968 Jan. 28,1967 


5%% note due August 1, 
1968 . 

$ — 

$ 5,500,000 

5V4 % note due June 30,1968 

— 

1,250,000 

3%% sinking fund deben¬ 
tures, due in annual in¬ 
stallments of $200,000, 
until January 15,1976, less 
current maturity . 

1,400,000 

1,600,000 

6% % note due February 2, 
1970 . 

3,500,000 

— 

6V2 % note due June 26,1969 

3,800,000 

— 

7% mortgage note, payable 
in monthly installments of 
$11,630, including interest, 
less current maturity. 

1,464,309 


6% notes, due in equal an¬ 
nual installments from 
December 5, 1969 to 1972, 
less current maturities.... 

2,064,950 


5% notes payable to insur¬ 
ance companies, secured 
by cash surrender value of 
life insurance. 

164,527 



$12,393,786 

$ 8,350,000 


Under the provision of the loan agreement for the 5V4% 
note and under the terms of the 3 7 /a% debentures retained 
earnings of $18,434,884 are not available for payment of 
cash dividends or purchase of the company’s capital stock 
at January 27, 1968. 


(4) In October and December, 1967, the company purchased 
substantially all of the outstanding common stock of H. P. 
Wasson & Co., Inc., a chain of eight department stores 
headquartered in Indianapolis for approximately $3,700,000 
in cash and notes. The net tangible assets of H. P. Wasson 
& Co., Inc., exceeded the purchase price by approximately 
$2,800,000.This amount is being amortized to income over 
a ten year period. The results of operations of Wasson 
have been included in the accompanying financial state¬ 
ments since the dates of acquisition. 

(5) During the year ended January 27, 1968, options to pur¬ 
chase 6,000 shares of common stock pursuant to a 
restricted stock option plan, were exercised at $7.50 a 
share. All of the options available under this plan have now 
been exercised. 

Also during the year, the company granted the former 
shareholders of Wassons, an option to purchase common 
stock of the company at a price equal to the book value, 
in an amount equal to 7% of the aggregate purchase price 
of the Wasson stock. These options expire December 5, 
1969. At January 27, 1968, the company had 10,605 shares 
of its common stock reserved for issuance pursuant to 
these options. 

(6) At January 27,1968, the companies were lessees of certain 
operating properties, some of which have been sub-leased. 
Some of these leases contain percentage rent provisions. 
The net minimum annual rentals for leases expiring more 
than three years from January 27, 1968 are as follows for 
the periods indicated: 


Fiscal Years 
Ending in 

Number of 

Leases 
Expiring in 

Each Period 

Approximate 
Net Minimum 
Annual 

Rental 

1972-1990 

37 

$1,716,506 

1991-2000 

8 

705,622 

2001-2120 

11 

527,909 


56 

$2,950,037 


(7) For the fiscal years ended January 27, 1968 and January 
28, 1967, the cost of goods sold, buying and occupancy 
expenses were $133,710,734 and $124,931,292, including 
a charge for LIFO inventory adjustment of $384,431 and 
$340,441, respectively, and selling, general and admin¬ 
istrative expenses were $45,286,492 and $39,500,378, 
respectively. 

(8) The Company’s subsidiary, Wasson Acceptance Corpora¬ 
tion, has a $4,000,000, 6%% demand bank loan (included 
in notes payable to banks) secured by approximately 
$4,177,000 of Wasson customer receivables. Notes pay¬ 
able to banks also included a $775,000 note payable by 
H. P. Wasson & Co. which is secured by a mortgage on 
its real estate. 
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Finance 



On June 27, 1967, certain shareholders of the Company 
sold an aggregate of 150,000 Common Shares to a group 
of underwriters, who distributed such shares to the 
public under the Company’s June 20, 1967 Registration 
Statement filed with the Securities and Exchange Com¬ 
mission. The purpose of the underwriting was to secure 
the benefits of a broader public distribution of shares 
and listing on the American Stock Exchange. 

During 1967, the Company organized a wholly-owned 
subsidiary, Wasson Acceptance Corporation. The cor¬ 
poration was organized to provide a source of financing 
of security interests in accounts receivable. 

The Company, during 1967, paid to shareholders cash 
dividends totaling $907,845, equal to 60 cents per share. 


During 1966, dividends paid to shareholders amounted 
to $560,764, or 37.5 cents per share. 

Over the past four years, your Company has retained 
$7,807,216 of net earnings to enable us to continue our 
program of expansion and improvement. 

Shareholders’ equity in the Company at the close of the 
fiscal year ended January 27, 1968, was $36,915,007 
compared with $34,601,364 the prior year. 

Book value per share on January 27, 1968 increased to 
$24.34 from $22.91 at the close of 1966. 

Depreciation and amortization during 1967 amounted to 
$1,330,809 compared with $1,352,252 the prior year. 
Cash flow advanced to $4,700,857 or $3.11 per share, 
from $4,365,768 or $2.93 per share in 1966. 


































































Goldblatt’s: Now 39 Stores Serving 
Midwestern Consumers 


I 


Goldblatt Bros., Inc., today is a retail organization of 39 
stores under the Goldblatt’s, Wasson’s and Meis Bros, 
names. 

Our stores are located in four Midwest states: Illinois, 
Indiana, Wisconsin and Michigan. 


Goldblatt’s Stores 

Chicago 

State-Van Buren 
Belmont-Central 
Broadway-Lawrence 
Chicago-Ashland 
Lake Meadows 

(35th & South Park) 
Lincoln-Belmont 
Madison-Pulaski 
Milwaukee-Kimball 
Scottsdale 

(79th & Cicero) 
Home Center 
(81st & Cicero) 

26th & Christiana 
47th & Ashland 
91st & Commercial 


Suburban Stores 

Addison, Illinois 
Elmwood Park, Illinois 
Hillside, Illinois 
Markham, Illinois 
Mt. Prospect, Illinois 
Niles, Illinois 
Park Forest, Illinois 

Midwest Region 

Champaign, Illinois 
Decatur, Illinois 
Joliet, Illinois 
Rockford, Illinois 
Springfield, Illinois 
Waukegan, Illinois 
Gary, Indiana 
Hammond, Indiana 
Mishawaka, Indiana 
Benton Harbor, Michigan 
Racine, Wisconsin 


Wasson's Stores 

Indianapolis 

Monument Circle 
Eastgate Shopping Center 
Eagledale Shopping Center 
Meadows Shopping Center 

Anderson, Indiana 
Bloomington, Indiana 
Kokomo, Indiana 

Meis Bros. 

Danville, Illinois 


Waukegan 

Illinois 


Racine 

Wisconsin 


Mt. Prospect 
Illinois 


Rockford 

Illinois 


Elmwood Park 
Illinois 


Addison 

Illinois 


Hillside 

Illinois 


Niles 

Illinois 


Markham 

Illinois 


Champaign 

Illinois 


Joliet 

Illinois 


Springfield 

Illinois 


Decatur 

Illinois 











Broadway-Lawrence 


Milwaukee-Kimball 


State-Van Buren 


Lincoln-Belmont 

26th-Christiana 

Belmont-Central 


Chicago-Ashland 


Madison-Pulaski 


Lake Meadows 


Home Center 

47th-Ashland Scottsdale 


Benton Harbor 
Michigan 


91 st-Commercial 


Park Forest 

Illinois Hammond 



f 


Gary 

Indiana 


Mishawaka 

Indiana 




Anderson 

Indiana 


Bloomington 

Indiana 







Officers and Directors 


Board of Directors 

James C. Downs, Jr. 
Joel Goldblatt 
Lionel Goldblatt 
Louis Goldblatt 
Maurice Goldblatt 
Stanford J. Goldblatt 
Sheldon T. Harris 
Jerome S. Weiss 
Harry H. Wildeman 


Corporate Officers 

Maurice Goldblatt, Chairman of the Board 

Louis Goldblatt, President and Chief Executive Officer 

Albert H. Dolin, Financial Vice President-Secretary 

Herman G. Buckley, Vice President 

Richard J. Carey, Vice President 

Chester J. Malin, Vice President 

John Vlad, Vice President 

Irwin Goldberg, Treasurer-Comptroller 

George Bruski, Assistant Treasurer 


Corporate Data 
Transfer Agent 

The First National Bank of Chicago 
Chase Manhattan Bank 

Registrar 

American National Bank and Trust Company of Chicago 
Bankers Trust Company 

Accountants 
Arthur Andersen & Co. 

Stock Exchange Listings 
(Ticker Symbol: GDB) 

American Stock Exchange 
Midwest Stock Exchange 

Administrative Offices 

333 South State Street, Chicago, Illinois 60604 
Annual Meeting 

Monday, May 6, 1968, 2 p.m., Shareholders Room, 

21st Floor, Continental Illinois National Bank and Trust 
Company of Chicago, 231 South La Salle Street, 
Chicago, Illinois 


(Right) Fascinating imports from around the world are colorfully 
displayed in the sunken fountain boutique area at the Home Center. 
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Goldblatt Bros., Inc. 


333 South State Street, Chicago, Illinois 60604 










